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LI Open-bid: = B 47 & & 3¢

£l Assessment : i&{7F & % +% (Due Diligence)
£l Valuation : @™ —3- 5 H R §

El Negotiation/Contract : i A EEZ 7 1 4V & 5

Ll Integration : 3 g7 i 4
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1. Who? ¢ = E3R7? R4 BF 527 ehg & $+ -+ (Competitors)
Ex. AIG = @i %

2. Why? & = 5 @& 3 & (Intention to sell) » #& ¥+ 543 -
EX. ING

3. What? pt % % & & Xk chixsz (Synergy)

Ex. # % ch& 4 » A KRl Behd 41 SACLE
4. When? % ¢ &) 30 0pF FF 8k (Timing)

Ex. .3 ™5 44 2 TiRSE > 5 R
5. How? 4w 7 &

EX.& pF £ &k ik/deal structure
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£ %% 1% 3¢ (NDA-Non Disclosure Agreement)
L1 7 f2% 4%xMOU/ indicative terms
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3 {7 duediligenceis Fin i PR F 5 HEFIL - Bl
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EX. ARZHJER - 27 EFF i M FTRARA KT R

L 7 AR 2 BR AR

£3 Simulation under different selected criteria/assumptions
L3  Scenario Analysis

L3 Sensitivity Analysis
Ex. Expense ratio, Mortality rate, Lapse, Investment yield

Ll 3§93 ok w
B Bk % 2R & I (competitive) & ¥ -k 3 c(affordable)
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2. A 73 AR - Financial Advisor

EX. # 7 {7 Investment Bankers ~ # & fg R

www.chinalife.com.tw
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tIMetLife § ALICO
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B REFE321p g F U355F F T EAIA (R R iER% ) o s
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